0000 O, tushu007.com
<«<O000000ds>>

gobooo

Ub0<<0Ob0nbooooods>>
1300 ISBNLI O [0 9787313059895
1000 ISBNU U 1 7313059892
00000 2009-9
gobooboodd
goooobon

000332

0J 0O O 397000

gobbobbobougoggopbrODooobbbobooooooobon

00000000 http://www.tushu007.com

Page 1



0000 0O, tushu007.com
<«<O000000ds>>

0O

gobbobbbuogoogobbbobbuoooooobobobo* ooooobobobobobooog
goboo” budgogobbobobbuodooogobbobbooooooobobobboooog
gobbobobboooggaon
gobbobbbugoooobobbodoooobboobbuooooooboobobougg
gobbobbbuggogobbobbuooooobooboooo
gobboobbboogogobbobbidoodobobobboooooobobobbooga
gobbobbbuooooobbobbboooooobboooo
gobbobobbodooooboboobbodoooooboobbooooooobobobbooaa
gobbobobbodooooboboobbodoooooboobbooooooobobobbooaa
gobboobobbooooooboboobbodoooobobobbtooooooobobobboooa
gobooboobobbooooooboboobobbodooooobobobboboooooooboboobo
goboboobobbuoooooobboobbtodoodobobobbooooooobbobbbouoog
goboboobbooooooobbobbboooooobobobbboooo
gooboobobboooooobobobbtodoodobobbobbtbooooooobbbbbouog
goobobbboooooobobbbbtboooooobbobboooo
gobobobbbdoooooobbobbbodoodoobbbbobooo20ggooooon
gbodbboioshgobogboboobooz20booboobboobo40sboonbbon
gbodboboedbbOoobooboboobovosglebuogbboobooboboooebiogong
gbodbboobligoboobbooboobzb3gboboooboobooooboonog
gpoooboobooonbivgobooboooboobsoooboobooobbon
gobbobbbudgggoobbobbodooooobobboooooooobooo

Page 2



0000 O, tushu007.com
<«<O000000ds>>

goon

gboobbooboosoogobooboooboobooobuoobboooboobbon
gobbobbbuoogooobbbobbuoooogobbobbooooooobobbooog
gobbbobbudgogobboobobiuoooguobboooboooooooooobo
gobbobbbudgogogobobbbuooooobobobboooooobobbouga
gomMp3 g

Page 3



0000 0O, tushu007.com
<«<O000000ds>>

goon

Unit 1 Choosing Target MarketUnit 2 Marketing StrategiesUnit 3 Promotions and Advertisements Unit 4
International ExhibitionUnit 5 Contact the CustomersUnit 6 Recreation ActivitiesUnit 7 A Formal Visit Unit 8
Visiting A FactoryUnit 9 Enquiries and OffersUnit 10 Price Unit 11 SpecificationsUnit 12 Packin9 Unit 13
PaymentUnit 14 InsuranceUnit 15 ShipmentUnit 16 Conclusion of BusinessUnit 17 ClaimsUnit 18

AgencyReference Book

Page 4



0000 0O, tushu007.com
<O0d00ooods>

good

[0 O Payment Process of International Tradel] [J Since the basic purpose of international trade is for the exporter
to get paid as invoiced andthe importer to obtain the merchandise as ordered, the payment process must satisfy
bothparties. To achieve these purposes, two aspects must be recognized: critical factors affecting thepayment
process and methods of payment.[] [0 The nature of the merchandise, the business relationship between importer
and exporter,and the possible risk involved in the shipment of the merchandise are critical factors affecting
thepayment process. The nature of the merchandise determines the prices and terms of payment.Business
relationship between importer and exporter determines the confidence level of bothsidesC]

therefore, they influence the payment methods.[J (I Ideally, international traders should recognize both the
conceptual and practical aspects of the payment process. The payment process basically involves multiple
relationships between the exporter andl] importer,[] their[J respectivel] banks,[] nationall] regulations,] and
[ international agreements. In case of acceptance financing, the investor comes into play, since the banker’s
acceptance would affect trade-financing methods. There are several commonly used methods of payment that
require different payment processes in international trade. They are payment in advance, open account,
consignment, collection, and letter of credit.
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